Upstate Visual Arts’ Artist’s Hour
Tuesday, January 4, 2005
The Greenville County Library
“There’s No Business Like Show Business,” with Ken and Janet Ries
First things first . . . 

How good is my work?


- Can I expect to get in some shows?


- Can I expect it to sell?

Will I do this alone or with a partner/associate/friend?

How much time & money do I have for shows?

Selecting Shows

Where and when?

What types?


Festivals vs. Shows vs. Markets


Art vs. Craft vs. Art and Craft


Juried vs. Non-juried

How do I find them (and find out about them)?


Publications (Ronay Guide, Sunshine Artist, etc.)


Fellow Artists and Crafters


The Web


“Scout Trips”

Life on the Road
Vehicle:


Rent?  Buy?  Borrow?

Food & Lodging:


Hotel/Motel?  Campground?  Friends & Family?

Weather

Tools of the Trade

Booth/Tent

Display Stands/Racks/Shelves

Signs

Tools & Equipment

Storage Containers & Packing Materials

First Aid Kit

Cooler/Food Bag

Life in the Great Outdoors

Pros:

Cons:


Beautiful settings

Ugly settings


Fantastic weather

Awful weather


Lots of room

Little room


People all around

People all around


Vehicle nearby

Vehicle far away


Length of show

Length of show


Low booth fees

Pets


Easy set-up

Security


Easy take-down

Strollers




Surface

Life in the Great Indoors

Pros:

Cons:


Nice building

Awful building


Length of show

Length of show


Climate control

Space issues


Security

Storage issues


No Pets

Strollers




High booth fees




Hard set-up




Hard take-down

Getting Along with the Show Staff

Who’s in charge around here?

A little help, please?

Feedback

Getting Along with Your Neighbors

Having fun in the neighborhood:


Telling stories and killing time


Teaching and Learning

Lending a hand (set-up, booth sitting, food runs, etc.)

Getting Along with the Competition

Make friends

Familiarize yourself with their products/services

Share/Teach/Learn

Will that be Cash, Check or Credit?

Cash considerations

Check considerations (e.g., “Can I see your driver’s license, please?”)

Credit card considerations

Be a Business

Consider per diem (if you are a business entity)

Be professional in appearance

Make buying easy and convenient

Track your sales

Keep a customer log

Respect the competition

Beat the competition

A Top Ten List:  Helpful Hints for a Smooth Show

1.
Use a checklist for everything you need

2.
Bring a camera and take pictures

3.
Wear comfortable shoes

4.
Bring a towel or two (and/or baby wipes)

5.
Duct tape works wonders (comes in colors, too!)

6.
Bring a portfolio

7.
Make friends

8.
Follow up with staff, competition, customers

9.
Enjoy the town

10.
Smile

